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May 2011
April Results
This Month’s Focus!
set for Seminar 2011.
There is STILL time

and it CAN be done!

What can | do to help you
this month? | am only a phone
call away. Together we can
make your May a great month!

) /
athers
DAY

Cologne or skin care sets

would be perfect items to

package into a bundle to
sell for Father’s Day.

Fme tune and
finish any goals

Queen of
Wholesale

She is top!
$2299.00

Ayaba Aviah

You've heard it said before, but it
bears repeating: NOTHING
HAPPENS UNTIL SOMEBODY
SELLS SOMETHING!

happens until
somebody sells

omethi

The ticket to every dream and goal in this business is to GET THIS
PRODUCT ON FACES. It doesn’t matter if it's one face at a time, in
groups, on-line, handing out samples, mailing prospects a new Look
book...whatever - JUST GET IT OUT THERE. Samples in hands lead to
new prospects which lead to BOOKINGS. Plain and simple, getting
BOOKED UP is key to success. It's a learned skill so get with someone
who has it down, learn the skill and then discipline yourself to get BOOKED
UP! If you need a target for May, why not try to have 20 parties in 20 days!
Talk about profit and recruiting potentiall WOW!

Your personal goals, your team goals, our unit goals and our National

goals all break down to a simple element - BOOKING & HOLDING
PARTIES. The greater the goal, the greater the number of parties it will
take to reach. It's so simple, but it's not easy - it takes work and
commitment. Just imagine the success we'll enjoy, the pride we’'ll feel and
the friendships we’ll have built by pursuing GREATNESS! I'm committed to
whatever it takes to reach our goal - one party at a time.

Together we’ll make awesome things happen as we race towards the
finish of this Seminar Year!

Proud to be your Director,

7;%/}(

= Unit Goals 3

Queen of .
Recruiting

Unit Court of
Achievement for
Seminar 2011...

« 10 Red Jackets

« 5 Team Leaders

« 4 On target-for-car
« 30 Star Consultants

Gold Medalist
6 Recruits

Naomi lheme
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ELCOME NEW BEA ONSULTANTS

New Consultant Sponsored By

Charlyn Abayomi Cole (Silver Spring, MD ................... T. John
Semenya A. Abbeh (Landover, MD) ............ccceevvennnnn. Y. Ekue
Juliana AKUffo (Bronx, NY) ..........eueveeviieiimiieeeieeeenne. K. Duncan
Ifeoma P. Ariwodo (Dacula, GA ..........ccoovvvvvviviinnnn. N. Iheme
Ramatu I. Ariwodo (Dacula, GA .......ccoovvviiviiiieeeeee, N. Iheme
Akossiwa D. Avudufu (Gaithersburg, MD..................... A. Davi
Kia D. Colbert (Washington, DC) .........cccccceeiiinninnnnnns T. John
Kafui Dagan (Clarksville, TN) .......cccoovviiiiiiiiiiieeeeeeeeenns A. Davi
Catherine Dawo (Omaha, NE) .........ccoovvvviiviiiiiiininnnnn. Y. Ekue
Coumba Dia (Windsor Mill, MD)..........ccccceeiiieeeniiinnnns R. Smith
Tinesi B. Edwards (Laurel, MD............cccovvvveiiiiiiineeenn, T. John
Delight Eliason (Jessup, MD)......ccccoeeevvvvvviiiiinnnnnn. K. Duncan
Maria X. Escobar (Silver Spring, MD.........cccccceiiinnnnnns T. John
Yinka Fadiran (Glenwood, MD)............cccceeiiiiieeiiieennnn, T. John
Victoria Fofie (Gaithersburg, MD..........cccooiiiiiiiinnne N. lheme
Melinda Gaddy (Gaithersburg, MD........................... N. Iheme
LaLasa T. Graves (Glen Burnie, MD)............ T. Page-Johnson
Maria F. Guzman (Alexandria, VA) ........cccccceeenn... I. Efunwoye
Brandy L. Hollen (Mathis, TX) ..........cceeeeee. W. Katzenberger
Eric D. Honvo (Gaithersburg, MD............ccccoooeeeinien, A. Aviah
Marina J. Houssou (Silver Spring, MD ..........cccccueeeee A. Aviah
Uzoamaka K. Ibekwe (Laurel, MD............cccccceeeeeeeeennn. T. John
Mary S. Idowu (Lutherville, MD) .......ccccooiiiiis T. John
Emmanuel B. John (Silver Spring, MD...........ccccceeee.. NONE
Francine P. Johnson (Baltimore, MD) ...........ccccccueeee R. Smith
Jacqueline Jones (Woodbridge, VA).........cccevvvennnee K. Duncan
Claire Kacanou-Kotom (District Height, MD)............... A. Aviah
Nicole McPayten (Laurel, MD ...........ccoovvvviiiiiiiiieeeee, T. John
Mercy Michaels (Bowie, MD) ..., I. Efunwoye
Labia S. Nongnogo (Laurel, MD...............cccovvvvnnnnnn. K. Duncan
Linda N. Obenefunde (Silver Spring, MD ..................... T. John
Ejiro Olatunji (Fairfield, OH) ........cccoeeieeiiiiiiiieeeeeee T. John
Kelechi Robinson (Laurel, MD ...........ccoovvvvviviiinnnnnn. K. Duncan
Olubunmi Y. Seriki (Laurel, MD..........cccoeeeeeeviiiiiiiiinnnn. T. John
Kossi mawuli Setodji (Gaithersburg, MD)..................... A. Davi
Cherif O. Tidjani (Washington, DC)..............ccceeevveens A. Aviah
Maura J. Timbane (Silver Spring, MD ..........ccccoecnnnnes T. John
Mariame Toure (Rockville, MD)..........cccccvieeeeeeeene. N. Iheme
lje L. Ugwu-oju (Gaithersburg, MD..........cccccceinnnnnns N. Iheme
Terrell Warren (Baltimore, MD) ........cccoooeeeeiieveiiinnnnnnn. R. Smith
Julianna N. Yates (Silver Spring, MD ...........coovvvviiveneee. T. John
Tigist Zenebe (Rockville, MD) .........cccoeeeeeeeeiiiiiiiiiin, T. John

*FREE

New Consultants!
Did you know that you
can earn FREE Product
when your initial order

is at least

$600 wholesale?

As a new Beauty Consultant, you will
find your greatest success for selling
will come from holding skin care
classes (also known as parties).

¢

Everything you need to conduct a
party is in your Starter Kit, except for
the retail product to sell.

Using the Ready, Set, Sell!
Brochure, you can get off to a great
start by selecting the inventory
option that will help -
you meet your goals.
Based upon how
much you begin with,
you can get

FREE BONUS g
PRODUCT!

Mary Kay is the proud recipient of
an O, The Oprah Magazine 2011
Spring Makeup O-Ward for the new
TimeWise Liquid Foundations!

This prestigious award was won in
the category of “Most
Comprehensive Shade Range” and
appears in the April 2011 edition of
O, The Oprah Magazine!
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On Target Grand
Achievers
Ayaba Aviah
Naomi C. Iheme

Team Leaders
Ayaba Aviah

Karen K. Duncan
Lauren A. Johnston

Star Team Builders
[tunuoluwa Efunwoye
Rita O. Smith

Senior Consultants
Ademoyeke C. Wood
Chinwe A. Ojukwu
DiDi Jones

Julienne Yoboue
Whitney A. Katzenber
Yasmina mami Ekue
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Career Ladder!

You can build a team.
How? With the
RIGHT ATTITUDE!

What is it that makes the difference
between the successful and the
unsuccessful Consultant. Each of
us has two hands. We all have the same Guide to
study. Each has the same showcase, the same
flip chart - that can’t be it. Each has the same
class procedure. So what is the difference? The
difference, | believe, is attitude. A person can
always find something to blame if he is not doing
well. Many people go through life blaming their
personal failures on one thing after another, but of
course the same excuses are available to the
Consultants who are climbing the ladder of
success.... Anyone can locate an excuse, but it
takes courage to find a way to go over, around,
under or right through any obstacle that might
stand in your way. (Workshop ‘73 Speech)

Congratulations on your
new level! I'm so
proud of you!

Naomi lheme

DIQ

Karen Duncan
@ Team Leader

Lauren Johnston
Team Leader

Ayaba Aviah
Team Leader

.........

& aspect of Your business remains unchanged since
lc ts‘ 1985 -- initial follow-up, consistent contact and
superior customer service!

In 1985, National Sales Director Dalene White
conducted an experiment in which she discovered the value
of her customer reorders. First she learned the price of an
ounce of gold. In 1985, an ounce was $333.50. Next she
weighted out one ounce of pink tickets. When she totaled
these orders ($560), she discovered their value was greater
than an ounce of gold! Imagine the gold mine in reorders
you could discover by spending a few extra minutes a day, a
couple of hours a week, calling customers. There’s a
surprising by-product of consistent contact, too:

. Even gold can't buy that!

of . ..

Your reorder business remains one of your most
valuable avenues of income. How to build this
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Royalty has its rewards!

T 10 47 St

YTD

Consultant Retail

1. ljeoma Van-Lare $13,655.00
2. Rita O. Smith 7,933.00
3. Julienne Yoboue 9,579.50
4. Ayaba Aviah 9,202.50
5. DiDi Jones 8,176.00
6. Naomi C. lheme 7,597.00
7. Lauren A. Johnston 6,931.50
8. Mercy A. Woadzro 6,299.50
9. Yasmina mami Ekue 6,209.50
10. Karen K. Duncan 5,881.50
11. Omolola Sunmonu 3,928.50
12. Helene Mounguet  4,532.00
13. Uzoamaka lbekwe 4,063.00
14. Yinka Fadiran 4,048.50
15. Chinyere Ikemba  3,300.50
16. Leticia Abongo 2,849.00
17. Sarah Saunders 3,550.50
18. C. Loukou d 3,407.00
19. Akouavi Davi 3,353.50
20. Itunuoluwa Efunwoye3,096.00

YTD PC YTD
Premiums Totals
$0.00 $13,655.00
2,118.50 10,051.50
0.00 9,579.50
150.00 9,352.50
0.00 8,176.00
400.00 7,997.00
469.50 7,401.00
20.00 6,319.50
0.00 6,209.50
0.00 5,881.50
1,292.00 5,220.50
0.00 4,532.00
0.00 4,063.00
0.00 4,048.50
575.00 3,875.50
823.50 3,672.50
0.00 3,550.50
0.00 3,407.00
0.00 3,353.50
0.00 3,096.00

ljeoma Van-Lare

%Mm Cowits

Court of Sales

Court of Sharing

Mary Kay......cccccoovveereennnee $36,000
Garret-Roe Area........c......... 18,000
John Court ....coovvvvvieiieiann, 12,000

Ayaba Aviah

Anita Garrett-Roe

Mary Kay........cccccvvveenn. 24 Qual!f!ed National Sales Director
Garret-Roe Area.......... 12 Qualified
John Court .................. 10 Qualified

Qualified
Consultant Recruits Commission
1. Ayaba Aviah 7 $952.22
2. Naomi C. lheme 2 750.86
3. Karen K. Duncan 5 340.68
4. Rita O. Smith 4 111.63
5. Julienne Yoboue 1 90.43
6. Omolola F. Sunmonu 2 61.24
7. ltunuoluwa Efunwoye 2 52.83
8. Yasmina mami Ekue 2 48.12
9. DiDi Jones 1 36.81
10. Lauren A. Johnston 1 36.35

What you say is just

as important as the

words you use when
saying it!

Use these substitutes
when talking with
customers:

Say This Instead

Instead of Saying

Greasy .....cccvvveeeriiiieiee e emollient
SCrub e, exfoliate
When foundation “dries” ...................... sets
When moisturizer “dries”................ absorbs
Had areaction ...........ccccceeeeeeene. sensitivity
StUF e product
ODbjections.........cccceeveeiiiiieeeee, concerns
Monday night meeting ............. guest event
I won the car..........eeeevvevveeeiiiiiinenee, earned
Selloeiiiiii teach skin care
Do Mary Kay............. building my business
New Recruit.................. new team member
NECK ..vvvviiviiiiiiiiiiiiiiieiiieieveeeeeeeeeeeeeee throat
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Third Quarter
Star Consultants
Dec 16 - Mar 15

the ﬂm/

There are fabulous rewards for being a Star Consultant each
guarter. There’s no limit to where you can go in this 4 )
business if you dream big and work hard! g > ﬁ,

On Target

Star Consultants

Mar 16 - Jun 15

‘5“" .I'H'

* Pearl (4,800 points)
* Emerald (3,600 points)
* Diamond (3,000 points)

* Ruby (2,400 points)
* Sapphire ($1,800)

*Ruby
DiDi Jones

Toyin M. John
Ayaba Aviah
ljeoma E. Van-Lare

*Sapphire
Naomi C. lheme

Lauren A. Johnston
Yasmina mami Ekue
Rita O. Smith

Quarter to
Go!

Work to have
your name listed
here next quarter.

All it takes is

setting the goal
and doing what it
takes to reach it!

NAME For Star Sapphire
ljeoma Van-Lare  $4,650.75  ****x

Ayaba Aviah 2,299.00  Star

Mercy Woadzro 1,860.00 Star

Uzoamaka Ibekwe 1,811.75  Star

Yinka Fadiran 1,804.50  Star

Toyin John 1,649.25 150.75
Akouavi Davi 1,514.50 285.50
Naomi Iheme 1,330.75 469.25
Yasmina Mami Ekue 1,036.50 763.50
Chinyere Ikemba 1,007.50 792.50
Tinesi Edwards 918.50 881.50
Didi Jones 908.75 891.25
Patricia Tuopaeh 838.25 961.75
Florence Alade 821.75 978.25
lje Ugwu-Oju 806.50 993.50
Karen Duncan 718.00 1,082.00
Eric Honvo 650.50 1,149.50
Sarah Saunders 647.50 1,152.50
Labia Nongnogo 645.00 1,155.00
Brenda Marquez 623.25 1,176.75
C. Alexander-Francis 616.50 1,183.50
Cherif Tidjani 611.50 1,188.50
Ramatu Ariwodo 611.00 1,189.00
[tunuoluwa Efunwoye 606.75 1,193.25
Tigist Zenebe 604.50 1,195.50
Kafui Dagan 604.00 1,196.00
Charity Mensah 603.50 1,196.50
Semenya Abbeh 602.50 1,197.50
Catherine Dawo 600.50 1,199.50
Nicole Mcpayten 600.25 1,199.75
Mercy Michaels 600.00 1,200.00
Lauren Johnston 594.25 1,205.75
Helene Mounguet 541.00 1,259.00
Olumayowa Enoma  459.00 1,341.00
Toyin Omolola 420.25 1,379.75

Ruby

Kkkkk

Pearl

$149.25

701.00
2,940.00
2,988.25
2,995.50
3,150.75
3,285.50
3,469.25
3,763.50
3,792.50
3,881.50
3,891.25
3,961.75
3,978.25
3,993.50
4,082.00
4,149.50
4,152.50
4,155.00
4,176.75
4,183.50
4,188.50
4,189.00
4,193.25
4,195.50
4,196.00
4,196.50
4,197.50
4,199.50
4,199.75
4,200.00
4,205.75
4,259.00
4,341.00
4,379.75

Diamond Emerald

kkkkk

Star
Star
1,740.00
1,788.25
1,795.50
1,950.75
2,085.50
2,269.25
2,563.50
2,592.50
2,681.50
2,691.25
2,761.75
2,778.25
2,793.50
2,882.00
2,949.50
2,952.50
2,955.00
2,976.75
2,983.50
2,988.50
2,989.00
2,993.25
2,995.50
2,996.00
2,996.50
2,997.50
2,999.50
2,999.75
3,000.00
3,005.75
3,059.00
3,141.00
3,179.75

Kkkkk

540.00

588.25

595.50

750.75

885.50
1,069.25
1,363.50
1,392.50
1,481.50
1,491.25
1,561.75
1,578.25
1,593.50
1,682.00
1,749.50
1,752.50
1,755.00
1,776.75
1,783.50
1,788.50
1,789.00
1,793.25
1,795.50
1,796.00
1,796.50
1,797.50
1,799.50
1,799.75
1,800.00
1,805.75
1,859.00
1,941.00
1,979.75

kkkkk

1,140.00
1,188.25
1,195.50
1,350.75
1,485.50
1,669.25
1,963.50
1,992.50
2,081.50
2,091.25
2,161.75
2,178.25
2,193.50
2,282.00
2,349.50
2,352.50
2,355.00
2,376.75
2,383.50
2,388.50
2,389.00
2,393.25
2,395.50
2,396.00
2,396.50
2,397.50
2,399.50
2,399.75
2,400.00
2,405.75
2,459.00
2,541.00
2,579.75



Wholesale roers

Thanks for your April 2011 Order!
Ayaba Aviah Brenda Marquez
lleoma E. Van-Lare Julianna N. Yates
Uzoamaka K. Ibekwe Magdalena L. Navarro
Yinka Fadiran Leticia Abongo
Toyin M. John Akouavi Davi
DiDi Jones Helene Mounguet
Tinesi B. Edwards Sarah M. Saunders 5
Naomi C. lheme Myra D. Abotsi
Eric D. Honvo Yasmina mami Ekue ()
Patricia K. Tuopaeh Tuwina Page-Johnson (-
Cherif O. Tidjani Olumayowa E. Enoma S5
[tunuoluwa Efunwoye Toyin M. Omolola D
Labia S. Nongnogo Elizabeth Jones
Tigist Zenebe Lauren A. Johnston
Charity Mensah W. Katzenberger
lje L. Ugwu-oju Cartesha M. Carson
Semenya A. Abbeh Brandy L. Hollen
Chinyere Ikemba C. Loukou d
Catherine Dawo Stephanie L Carrillo
Mercy Michaels Florence R. Alade
Karen K. Duncan

R Better, .. .
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make it look pretty! . B 3

Take the basket to every party you have this month. Make up 10
envelopes and number them 1 through 10. Each envelope should
contain a thank you note from you and a product sample as a prize.

Only 1 envelope will contain the winning basket note!

Here's how to use this as a booking idea.

« Atthe individual close, tell the potential hostess that if she books and
holds her party within 2 weeks, she can choose 1 envelope on which
to write her name.

« Do this for every guest at all parties for the month until all 10
envelopes are completed.

« After all 10 parties are completed, hold a coffee for the hostesses and
have a drawing to see which one wins the basket!

The hostess should receive the normal hostess gifts for holding the party;
the opportunity to win the basket is an extra incentive! You'll want to
make sure you book the parties close together to keep everyone’s
excitement and interest level high. This can be a great way to move your
inventory and get on your way to a record-breaking month!
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CELEBR/T O

h AKouavi Davi........ccccoceeiiiiiiicinnne,
7 lhuoma Azunna ........cccceeeeeeeeeennee, 4

Aminata TOUre .......cooevvvvveeviieeeiiinns 7
Wede W. MOSES ......ccovveevvieeennn. 13
Julianna N. Yates .......cccceevveeennn.. 14
Ebenga L. Nzinga........ccccoeeeeeeneee. 17
Helene Mounguet ............cccccc..... 18
I[feoma P. Ariwodo .........cccccevvenneees 19
Eliza C. Ocanas...........cccoeeeevvnnnnnns 20
Ademoyeke C. Wood.................... 22
Lynda C. Zbacnik...........cccoeeeeeen. 28
Catherine Dawo...........ccoccevvveennnenn. 29
LaLasa T. GravesS.........ccoeeevvevnnenn. 30

Anniversary (years)

Chinyere Ikemba..............cceevvvennnnns 2
Carole JOYNer .........cceeeeeeeeeeeeeeeinnns 1
fgﬂ“‘ - Find out more

- ) info on:

_* The new limited
i ki edition items so you
| can be prepared to
| = market and sell.
e New promotions you
~ need to begin
”:’S working on now!

The Chect s
wn The Parl

13%
Naomi C. lheme
Ayaba Aviah

9%
Karen K. Duncan
Lauren A. Johnston

4% (top 5 listed)
Yasmina mami Ekue
Rita O. Smith
ltunuoluwa Efunwoye
Julienne Yoboue
Ademoyeke C. Wood




To be
successful,
you need to
know how to
help your
business
grow!

May 16 - June 15
Bonus Gift

Love Lash Mascara

Get one Love Lash Mascara
with your $400 order. When
your order reaches $600, you'll
also get a 6 pack of the Love
Sample Wand.

Reach $800 and the total of the
FREE bonuses received will be '
$30 in Section 1 products!!!! ;
Log into the Mary Kay Intouch
website to find out more!
www.MaryKaylntouch.com
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This
promotion
continues

through
June! You
can earn
one of the
newly designed red jackets
when you add 3 new,
qualified team members from
March 1 - June 30. Go
online at
www.MaryKaylntouch.com to
find out more!

Peeferred Customer
[ Important

t

tinewise 7

2
>

=

-= DateS

« May 15 - Last day to enroll

e June 10 - Early ordering if you
enrolled in the Look for
Summer

« June 15 - Last day to enroll for
Month 2 mailer

« June 20 - The Look begins to mail

e August 1 - Month 2 mailer is sent

What a great
Mary Kay just introduced this new mini
compact which will thrill any customer who

for this month.

uses our color products!

This month, contact each customer and offer her the Compact Mini as a
Hostess gift when they host a party that has at least 3 guests other than

her and has sales of at least

$300. Then offer her the products to fill the

compact (cheek, eye, etc.) -- one for each $50 above the party sale
amount chosen. (These numbers are just examples, -- you choose the
number of guests or sales amount and amount to fill the compact).

What a great way to increase sales and have a !

7

BUILD YOUR
OWN...

You can create a brochure
with either skin care, color, or
a men’'s line. Or you can
create a team building poster.
You can even create
post cards!

AY ANY

Make your
favorite products your

Geta$40

gt of boauty.
o

ke,
Vet
y =

You can samn
5 10, 15, 20 percent
i or more in FREE
3 | _I.E Mary Kay™
.lii" { products
- Gl

Contact me to find out more!

Give the gift
ol girl ime.

Wary Kay* party.

You choose all the
elements of the brochure or
post card and can view and

print right online.

The document is
automatically generated with
your contact information to
give you a professional and
beautiful document. It makes
you look very organized and
could help you sell more!

Create one or all of the
available layouts. Create
multiple layouts of each and
send regularly to customers!

Log into MK Intouch today

and from the Home page

select: Business Tools >
Build Your Own!



LIGHTS, CAMERA

Team Building y : "~June:m.m11
Challenge |
March 1 - June 30, .

Consultants wi

3 New Red
& MOR

Builders!

Independent receive your choice of one of the red jackets plus an invitation to the Lights,
Sales Directors Action, Fashion reception at Seminar 2011.
will earn the
Stunning Mary Kay .07/ 1OL UdTIEW™ NEW - l 1eam wviempers
Capelet and receive your choice of one of the red jackets, an invitation to the reception plus
corresponding an invitation to the posh Lights, Action, Fashion Luncheon at Seminar 2011.
Seminar Rewards!

r.e.u::éive.w.mr chmce of bne o.f tﬁe re.d ja.cketé,- inrvifatio.h's to-the .r.e(.:ebtion and
luncheon AND a stunning matching jewelry set.

v For contest purposes, a qualified new personal team member is one whose orders with the Company are
3600 or more in wholesale Section 1 products from March 1 through June 30, 2011
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Ethel Ntamsen ,‘,"- g LIRS

, . AL o y ' \ H
Premier Club = oY _:’*, Hnllday Inn
| S Fr‘eemaﬂ « Elizabeth signed her Mary Kay consultant agreement in April \ H
G[gﬂﬂ Achiever 5, :\‘f::::heNauunalCounofSaFesJuneZUﬂl and eamed a 1 51 01 sweltzer Lane
"opa domand g, | Laurel, MD 20707

= Elizabeth earned her first Mary Kay car -Red Grand Am in June
of 2001 ofa year after starting her Mary Kay career)

-

Sr. Amelie Kemogne - - * She became a Director in December of 2001 . i\ ' Faci d Is & Marketi Hg

Cadillac Unit = She was 4th in Class of 400 DIT directors.

= Elizabeth is a Fabulous 50s and member of the Honors Society
Director.

Rebecca Logan

i = Elizabeth has eamed five free cars with Mary Kay. Including four
Grand Achiever ink Cadillacs and the first African Amencﬂrr‘:tn rive pink |gm‘he
tate of Kansas.

. E!lz_ab_egl |s;nu€|;l proud to I’giovg Ilt)a(nllélen_.lrli‘_tsiwesrlst{i)mdeg&n the |
- unit circle of achievement 5 unit circle, ! unit H—— HH"
™ circle, 400,000 unit circle, 500,000 unit circle twice, and g |
H 550,000 unit circle. 650,000 unit club earing the prestigious Tr a I n l n & c e rl Ii ; g

Charfg! Tat ahé-i\}en fan top duecimp T Germany, J 1 00
Grand Ach|ever ) '_: . ‘m =

Hortense Feussom

‘ ‘ Premier Club

Yvette Batoula
Grand Achiever

R

4 17 IDon't Miss This Event!
ZASiagieTKit Give AWays!

‘" ‘Redlacket' Debut / Graduation
Pauliva Py 'NewConsulfant Pinning * D 10

Sr. Beatrice Algha\ G e e

feaice ot OniTargetiCarDrivers Special Recognition

161 noKIn}aPeLULIDISND MM




Toyin John

12820 Serpentine Way

| | Silver Spring, MD 20904
913-636-9492
mrstoyinjohn@yahoo.com

To THE AMAZING . . .

STARTING THIS
MONTH. MK HAs sOME
GREAT TV ADVERTISING
TO HELP YOUR BUSINESS.
Go oNUNE TO INTOUCH
TO FIND oUT MORE!

May 19th

Bi-weekly unit conference call
8pm-9pm [Eastern time]

Call number-605-477-3000;
access code; 972999#

AR . = ‘%i
ik A B W
Take time to leam | May 26th

more aboutwhat | Bj-weekly Unit Success Meeting
can help make

yourbusiness | 0:30p Toyin's Marykay Studio, Guests are welcome.
better by attending
meetings, guest
events and special
functions. They
are all designed to
help your
business grow.
From recognition

toaining - you'll | Success comes from BEING INFORMED! So ﬂC |

find all you need _
oseimoe | make sure to attend every MK event you can, S5c < v M

product and be a

better recrLitor with a guest to help your buginess grow! ( & éﬁ;




